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Gildan Media Corporation, United States, 2014. CD-Audio. Condition: New. Unabridged. Language: English . Brand New. Many of the areas that
salespeople struggle with these days have long been the domain of marketers, according to bestselling author John Jantsch. The traditional
business model dictates that marketers own the message while sellers own the relationships. But now, Jantsch flips the usual sales approach on its
head. It s no longer enough to view a salesperson s job as closing. Today s superstars must attract, teach, convert, serve, and measure while
developing a personal brand that stands for trust and expertise. In Duct Tape Selling, Jantsch shows how to tackle a changing sales environment,
whether you re an individual or charged with leading a sales team. You will learn to think like a marketer as you: Create an expert platformBecome
an authority in your fieldMine networks to create critical relationships within your company and among your clientsBuild and utilize your Sales
HourglassFinish the sale and stay connectedMake referrals an automatic part of your process As Jantsch writes: Most people already know that the
days of knocking on doors and hard-selling are over. But as I travel around the world speaking to groups of business owners, marketers, and sales
professionals, the number one question I m asked is, What do we do now? I ve written this book specifically to answer that question. At the heart of
it, marketing and sales have become activities that no longer simply support each other so much as feed oE of each other s activity. Sales
professionals must think and act like marketers in order to completely reframe their role in the mind of the customer.
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Barron s Educational Series, United States, 2006. Paperback. Book Condition: New. Ann Losa (illustrator). 142 x 13 mm. Language:
English . Brand New Book. This is volume six, Reading Level 2, in a comprehensive program...
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Paperback. Book Condition: New. This item is printed on demand. Item doesn't include CD/DVD.
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Wh at Do  Y o u  Exp ect? Sh e s a Teen ager!:  A  H o p e an d  H ap p in ess Gu id e f o r M o ms w ith  Dau gh ters A ges 11- 19Wh at Do  Y o u  Exp ect? Sh e s a Teen ager!:  A  H o p e an d  H ap p in ess Gu id e f o r M o ms w ith  Dau gh ters A ges 11- 19
Sourcebooks, Inc, United States, 2011. Paperback. Book Condition: New. 208 x 140 mm. Language: English . Brand New Book. If your
little girl has suddenly turned into one big eye roll, then Arden Greenspan-Goldberg s...
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Weeb ies Family  H allo w een  N igh t En glish  L an gu age:  En glish  L an gu age British  Fu ll  C o lo u rWeeb ies Family  H allo w een  N igh t En glish  L an gu age:  En glish  L an gu age British  Fu ll  C o lo u r
Createspace, United States, 2014. Paperback. Book Condition: New. 229 x 152 mm. Language: English . Brand New Book ***** Print on
Demand *****.Children s Weebies Family Halloween Night Book 20 starts to teach Pre-School and...
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Book Condition: New. This is an International Edition Brand New Paperback Same Title Author and Edition as listed. ISBN and Cover
design differs. Similar Contents as U.S Edition. Standard Delivery within 6-14 business days ACROSS...
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