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Booklocker.com, Inc. Paperback. Book Condition: New. Paperback. 134 pages. Dimensions: 8.3in. x
5.5in. x 0.5in.This book unveils the most common myths about sales and selling, and shows how
believing in a myth undermines teamwork, customer relationships, and ultimately kills sales. Based
on a typical solution sales process, the book prescribes specific technical contributions at each
stage, and techniques for improved sales demos and presentations. Engineers, consultants and
technicians gain understanding of the sales process, and improve their contributions to the sales
effort and their performance in the customer environment. This item ships from multiple locations.
Your book may arrive from Roseburg,OR, La Vergne,TN. Paperback.
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An incredibly awesome publication with perfect and lucid reasons. It can be writter in simple phrases and not confusing. I am just delighted to let you know
that this is actually the very best publication i actually have study during my very own lifestyle and could be he best publication for actually.
-- Pa ula  Gutkowski   

The best pdf i at any time read. It is one of the most remarkable ebook we have read through. You wont really feel monotony at anytime of your own time
(that's what catalogs are for concerning should you check with me).
-- Reg g ie Str eich    
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